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Safe harbor statement
This presentat ion has been prepared by Centogene N.V. ( the “Company”) , i s made for informational purposes only and does not const i tute an offer to sel l or a
sol ic i tat ion of an offer to buy securi t ies, nor shal l there be any sale of any of secur i t ies in any state or jur isdict ion in which such offer , sol ic i tat ion or sale
would be unlawful pr ior to registrat ion or qual i f icat ion under the securi t ies laws of any such state or jur isdict ion . The information set for th herein does not
purport to be complete or to contain al l of the information you may desi re . Statements contained herein are made as of the date of this presentat ion unless
stated otherwise, and neither the del ivery of th is presentat ion at any t ime, nor any sale of securi t ies, shal l under any circumstances create an impl icat ion
that the information contained herein is correct as of any t ime after such date or that information wi l l be updated or revised to reflect information that
subsequent ly becomes avai lable or changes occurr ing after the date hereof.

This presentat ion contains statements that const i tute “ forward - looking statements” as that term is defined in the United States Private Securi t ies Lit igat ion
Reform Act of 1995, including statements that express the Company’s opinions, expectat ions, bel iefs , plans, object ives, assumptions or project ions regarding
future events or future results , in contrast with statements that reflect h istor ical facts . Examples include discussion of our st rategies, f inancing plans,
growth opportunit ies and market growth . In some cases, you can ident i fy such forward- looking statements by terminology, such as “ant ic ipate, ” “ in tend, ”
“bel ieve, ” “est imate, ” “plan, ” “seek, ” “project” or “expect , ” “may,” “wi l l , ” “would, ” “could” or “should, ” the negat ive of these terms or simi lar
expressions. Forward- looking statements are based on management ’s current bel ie fs and assumptions and on information current ly avai lable to the
Company. However , these forward- looking statements are not a guarantee of our performance, and you should not place undue rel iance on such statements .
Forward- looking statements are subject to many risks, uncertaint ies and other var iable c ircumstances, such as negat ive worldwide economic condi t ions and
ongoing instabi l i ty and volat i l i ty in the worldwide financia l markets , the effects of the COVID-19 pandemic on our business and results of operat ions, possib le
changes in current and proposed legislat ion, regulat ions and governmental pol ic ies, pressures from increasing competi t ion and consol idat ion in our industry,
the expense and uncertainty of regulatory approval , including from the U.S. Food and Drug Administ rat ion, our rel iance on th ird part ies and col laborat ion
partners, including our abi l i ty to manage growth and enter into new cl ient relat ionships, our dependency on the rare disease industry, our abi l i ty to manage
internat ional expansion, our rel iance on key personnel , our rel iance on intel lectual property protect ion, f luctuat ions of our operat ing resul ts due to the effect
of exchange rates or other factors. Such risks and uncertaint ies may cause the statements to be inaccurate and readers are caut ioned not to place undue
rel iance on such statements. Many of these risks are outside of the Company’s control and could cause i ts actual results to di ffer mater ial ly from those i t
thought would occur. The forward- look ing statements included in this presentat ion are made only as of the date hereof. The Company does not undertake,
and speci f ical ly decl ines, any obl igat ion to update any such statements or to publ ic ly announce the results of any revisions to any such statements to reflect
future events or developments, except as required by law.

Certa in information contained in this presentat ion relates to or is based on studies, publ icat ions, surveys and other data obtained from th ird-party sources
and the Company's own internal est imates and research. Whi le the Company bel ieves these thi rd-party sources to be rel iable as of the date of thi s
presentat ion, i t has not independent ly ver i f ied, and makes no representat ion as to the adequacy, fa irness, accuracy or completeness of, any information
obtained from third-party sources. In addit ion, a l l of the market data included in this presentat ion involves a number of assumptions and l imitat ions, and
there can be no guarantee as to the accuracy or rel iabi l i ty of such assumptions. Final ly , whi le the Company bel ieves i ts own internal research is rel iable , such
research has not been veri f ied by any independent source.

For further information, please refer to the Risk Factors sect ion in our Annual Report for the year ended December 31, 2020 on Form 20-F f i led with the SEC
on Apri l 15, 2021 and other current reports and documents furnished to or fi led with the U.S. Securi t ies and Exchange Commission (SEC). You may get these
documents by visi t ing EDGAR on the SEC website at www.sec.gov.
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Strong financial 
performance

Core business 
recovery

Path forward

• Revenues more than doubled in FY 2020 compared to FY 2019, for a record year
overall

• Achieved positive and highest annual adjusted EBITDA in company history driven
by COVID-19 testing revenues in H2 of 2020

• Diagnostic sample order intakes value from the core business continued to
recover throughout 2020, with Q1 2021 approx. on par with Q1 2020

• Diagnostics recovery and newly signed Pharma partnership deals indicate a return
to solid core business growth

• Positive adjusted EBITDA contribution from commercial COVID-19 testing has
allowed CENTOGENE to make continuous investments into the Company’s rare
disease core business

• Virtual Investor Event planned for June 22nd, with leadership to outline strategy
and direction of the company in its next phase of growth
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Delivering very strong financial results in unprecedented year



Record topline growth driven by commercial COVID-19 testing

Financial Highlights

• Revenues more than doubled in FY 2020
compared to FY 2019, driven by growth
from COVID-19 testing

• Pharma revenues decreased 21%, while
Clinical Diagnostics revenues (excl. COVID)
decreased 19% compared to FY 2019

• Commercial COVID-19 testing contributed
€59.8 million in revenues in Q4 2020, up
from €27.4 million in Q3 2020

Full Year Revenue
(€ Millions)

48.8

128.4

FY 2019 FY 2020

163%
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Diagnostics segment: Recovery and momentum for 2021

1 Reflects quarterly average of value of weekly sample order intakes for diagnostic analysis in the Clinical Diagnostics segment relative to Q1 2020. The value for Q1 2021 is based on the first 13 weeks of the year 2021
2 Sources (from left to right): Bertoli-Avella et al., 2020. Ebrahimi-Fakhari et al., 2020. Tripolszki et al., 2021
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• Clear recovery of Diagnostics sample order entry and 
momentum into 2021 demonstrate high need for
CENTOGENE testing services

• Scientific insights generated by the unique link of 
phenotypical and diagnostic information manifested 
in 55 peer-reviewed publications in 2020

Maintaining and building leadership in rare disease diagnostics

Novel X-linked 
Syndrome 
Identified2

Genome sequencing as 
optimal standard for 
genetic testing2

2021 EJHG 
Editor’s Choice

2020 EJHG 
Reader’s Choice

Loss-of-function 
mutations in GFRA1 
as a novel cause2

0%

20%

40%

60%

80%

100%

120%

Q1 2020 Q2 2020 Q3 2020 Q4 2020 Q1 2021

Diagnostics Sample Order Intake Value

https://centogene.azureedge.net/fileadmin/pdf/Science_Education/Publications/Publication_Bertoli-Avella_et_al_Successful_application_of_genome_sequencing_in_a_diagnostic_setting_-_1007_index_cases_from_a_clinically_heterogeneous_cohort_2020_EJHG.pdf
https://pubmed.ncbi.nlm.nih.gov/32979048/
https://pubmed.ncbi.nlm.nih.gov/33131077/


Continuing to expand our knowledge repository

Patients in Repository2

(Number in Thousands, rounded)

Sample Order Intake Core Business1

500

600

as of December 31, 2019 as of December 31, 2020

134

116

FY 2019 FY 2020

-13%

100

20%

(Number in Thousands)

1 Reflects the number of sample order intakes for diagnostic analysis for individuals from the core business, i.e., including Clinical Diagnostics and Pharma segment, but excluding COVID-19, during the period. Multiple orders may be 
associated with one individual; an order may relate to analysis of a new sample or to additional (re-)analysis of an existing sample.
2 Number of patients in repository indicative of registered individuals in CENTOGENE (laboratory) information systems related to the core business, i.e., Clinical Diagnostics and Pharma segment.
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Creating relevant datasets to foster innovation in value creation use cases

1 Average number of HPO terms (Human Phenotype Ontology) per sample received from Clinical Diagnostics segment customers has increased from 5 to 8 in 2020 versus 2019.
2 Quantitative references illustrative per January 2021, reflective of registered individuals in CENTOGENE (laboratory) information systems related to the core business, i.e., Clinical Diagnostics and Pharma segment, but excl. COVID-19. 9

Genetic Diagnostics & Patient Finding

Clinical Trial Support & Patient Stratification

Target & Drug Discovery

~600k Individuals2

Continued improvements in data quantity and data quality1

SORD-related neuropathy

Parkinson’s disease

Gaucher disease

VALUE CREATION USE CASES EXAMPLES



Pharma segment: Creating value for therapy development
Case study on Parkinson’s disease - ROPAD Study & Denali cooperation

Additional Novel Insights

• Rare disease biobank offered insights into LRRK2 loss of
function – de-risking the development process

• ROPAD Study: created one of the most comprehensive
biobanks on genetic Parkinson’s disease1 to date

• Potential for identification of new drug targets outside of
LRRK2

1Management estimate; >10% of the 10,000 patients were genetically diagnosed 10

10,000+ Participants

120+ sites



CENTOGENE focus area: Gaucher disease
Revolutionizing the understanding of rare diseases by connecting patients and their biology

• Publications driving scientific 
understanding on Gaucher 
since 2013

• Large cohort of patients 
diagnosed w. Gaucher disease

• Majority of patients with 
research consent

• Patient-derived fibroblast 
samples

• Patient-derived tissue-specific 
cellular models from iPSCs

• Patients in LysoProve
study for longitudinal follow-
ups
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>10

> 55%

>130

>10

> 250

> 1,800

• Disease model
• Multilayer / Multiomics 

tools

• Novel target / data mining
• Target identification

• Compound screening
• Drug target validation

Target discovery process:

1

2

3

Established

Novel 
Targets

AI-based analysis via knowledge graph integrating millions of datapoints



Management focus on value creation in core segments

Chief Genomic Officer

Peter Bauer
Chief Scientific Officer
Phil Lambert

Chief Information Officer

Volkmar Weckesser
Chief Process Officer

Florian Vogel
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Chief Human Resources Officer

Nathalie Daste

Chief Commercial Officer
Maximilian Schmid

Diagnostics Pharma

Functions

Chief Commercial Officer
Sun Kim

Chief Financial Officer

Richard Stoffelen
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Revenue grew by >2.5x compared to prior year

Revenues by Segment – Full Year
(€ Millions) Growth (%)

163%

-21%

-19%

Segment Adjusted EBITDA – Full Year

8%

-11%

69%

37%

N/A

42%

FY 2019 FY 2020

Diagnostics (excl. COVID) Pharma COVID-19

27.3 22.1

21.5
17.0

89.3

48.8

128.4

FY 2019 FY 2020

Diagnostics (excl. COVID) Pharma COVID-19

N/A

14



FY 2020 revenues by segments

Pharmaceutical Revenues
(€ Millions) Growth (%)

-21%

-86%

10%

New 
contracts1

Existing 
contracts

Diagnostic Revenues
(€ Millions)

24.5

19.9

2.8

2.2

27.3

22.1

FY 2019 FY 2020

Growth (%)

-19%

-19%

NIPT

Other 
tests

-21%

COVID-19 Testing Revenues2

(€ Millions)

27.4

59.8

Q3 2020 Q4 2020

1 New contracts are defined as contracts signed in the last twelve months
2 As COVID-19 testing is a new business for the year, Q3 2020 is used as a reference

14.5
16.0

7.0

1.0

21.5

17.0

FY 2019 FY 2020
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Q4 2020 revenues nearly quadrupled year-over-year to a record €70.3 million

Revenues by Segment – Q4
(€ Millions)

7.2 5.8

8.0
4.7

59.8

15.2

70.3

Q4 2019 Q4 2020

Diagnostics (excl. COVID) Pharma COVID-19

Growth (%)

363%

-41%

-19%

Segment Adjusted EBITDA – Q4

14%

6%

68%

20%

N/A

45%

Q4 2019 Q4 2020

Diagnostics Pharma COVID-19

N/A
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Income statement1

€ Thousands For the years ended 
December 31,

2019 2020

Revenues 48,780 128,381

Cost of sales 26,005 86,378

Gross profit 22,775 42,003

Research and development expenses 9,590 14,935

General administrative expenses 23,160 37,665

Selling expenses 9,254 7,580

Impairment of financial assets 752 3,738

Other operating income 3,781 2,394

Other operating expenses 1,284 182

Real estate transfer tax expenses 1,200 -

Operating result (18,684) (19,703)

1Selected information
17



Cash flow & balance sheet1

For the year ended 
December 31, 2019
€ Millions

For the year ended 
December 31, 2020
€ Millions

Period-over-
period change

Key Items

Cash flow from/(used in) operating activities (7.8) 8.5 16.3

Cash flow from/(used in) investing activities 14.2 (16.2) (30.4)

Cash flow from financing activities 25.5 14.8 (10.7)

As of Dec 31, 2019
€ Millions

As of Dec 31, 2020
€ Millions

Period-over- period 
change

Key Items

Cash & cash equivalents 41.1 48.2 7.1

Debt outstanding2 27.0 24.1 (2.9)

Net debt / (net cash) (14.1) (24.1) 10.0

1 Selected information
2 Debt outstanding includes non-current loans, non-current lease liabilities, current loans and current lease liabilities. 18
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Financial Guidance for full-year 2021

• Core business segments anticipated to return to solid business growth in
2021

• Non-core business: continue to leverage potential from current commercial
COVID-19 testing platform

• Use strong balance sheet position to make strategic investments into core
business segments to enhance our leading position in the rare disease space
and generate long-term value
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Summary & Outlook

Covid-19 Testing

Strong finish to 2020 

Diagnostics and Pharma 

Segments

• Volumes robust in 2021 YTD, with pandemic uncertainties still remaining

• Triple digit revenues for FY 2020

• Financial tailwind from COVID-19 testing used to make key strategic
investments in core business segments

21

• Firm focus on core business in FY 2021: Diagnostics and Pharma
segments

• Diagnostic sample order intakes returning to pre-pandemic levels

• Pharma deal momentum continuing from H2 2020 into 2021

• Biobank as a key value driver for orphan drug development

Save the date
• Virtual Investor Event on June 22, 2021, featuring new and restructured 

management team 



Thank You
for Joining
Q4 & Full Year 2020 
Financial Results



P&L

€ Thousands
For the years ended December 31,

2018 2019 2020

Revenues 40,478 48,780 128,381

Cost of sales 19,941 26,005 86,378

Gross profit 20,537 22,775 42,003

Research and development expenses 6,300 9,590 14,935

General administrative expenses 18,610 23,160 37,665

Selling expenses 7,474 9,254 7,580

Impairment of financial assets 792 752 3,738

Other operating income 2,306 3,781 2,394

Other operating expenses 273 1,284 182

Real estate transfer tax expenses - 1,200 -

Operating result (10,606) (18,684) (19,703)

Interest and similar income 33 16 6

Interest and similar expenses 1,075 2,029 1,400

Financial costs, net (1,042) (2,013) (1,394)

Loss before taxes (11,648) (20,697) (21,097)

Income tax expenses/(benefits) (310) 158 281

Loss for the period (11,338) (20,855) (21,378)

Other comprehensive income/(loss) (8) 16 (48)

Total comprehensive loss for the period (11,346) (20,839) (21,426) 23



Balance sheet

€ Thousands As of 

Assets December 31, 2019 December 31, 2020

Non-current assets

Intangible Assets 14,145 12,407

Property, plant and equipment 8,376 16,590

Right-of-use assets 24,932 22,120

Other assets 1,948 1,967

49,401 53,084

Current assets

Inventories 1,809 11,405

Trade receivables 16,593 29,199

Other assets 8,612 8,286

Cash and cash equivalents 41,095 48,156

68,109 97,046

117,510 150,130

Equity and Liabilities December 31, 2019 December 31, 2020

Equity

Issued capital 2,383 2,654

Capital reserve 98,099 125,916

Retained earnings and other 
reserves

(40,622) (62,888)

Non-controlling interests (938) 95

58,922 65,777

Non-current liabilities

Non-current loans 1,578 401

Lease liabilities 18,069 17,677

Deferred tax liabilities - 207

Government grants 9,941 8,950

29,588 27,235

Current liabilities

Government grants 1,348 1,342

Current loans 3,688 2,492

Lease liabilities 3,635 3,528

Liabilities from income taxes - 58

Trade payables 8,554 31,736

Other liabilities 11,775 17,962

29,000 57,118

117,510 150,130

As of
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Cash flow

€ Thousands For the years ended December 31,
2018 2019 2020

Loss before taxes (11,648) (20,697) (21,097)
Amortization and depreciation 5,175 6,579 15,128
Interest income (33) (16) (6)
Interest expense 1,075 2,029 1,400
Loss/(gain) on the disposal of property, plant and equipment - (532) -
Expected credit loss allowances on trade receivables and contract assets 792 752 3,738
Share-based payment expenses 5,521 6,418 5,658
Real estate transfer tax expenses - 1,200 -
Other non-cash items (966) (1,856) (915)
Inventories (567) (463) (9,596)
Trade receivables and contract assets (4,701) (6,444) (16,344)
Other assets (919) (1,169) 255
Trade payables 140 3,125 23,996
Other liabilities 1,554 3,299 6,245
Cash flow used in operating activities (4,577) (7,775) 8,462
Cash paid for investments in intangible assets (3,059) (7,280) (6,657)
Cash paid for investment in property, plant and equipment (8,710) (296) (9,890)
Grants received for investment in property, plant and equipment 3,042 793 390
Cash received from the disposals of property, plant and equipment - (358) -
Grants refunded related to disposed property, plant and equipment - 21,300 -
Interest received 33 16 6
Cash flow (used in)/from investing activities (8,694) 14,175 (16,151)
Cash received from the issuance of shares 20,073 41,899 22,430
Cash paid for acquisition of non-wholly owned subsidiary - - (75)
Cash received from loans 3,631 721 438
Cash repayments of loans (2,851) (12,072) (2,760)
Cash repayments of lease liabilities (442) (3,046) (5,018)
Interest paid (1,075) (2,029) (173)
Cash flow from financing activities 19,336 25,473 14,842
Changes in cash and cash equivalents 6,065 31,873 7,153
Cash and cash equivalents at the beginning of the period 3,157 9,222 41,095
Effect of movements in exchange rates on cash held - - (92)
Cash and cash equivalents at the end of the period 9,222 41,095 48,156 25



Reconciliation of segment adjusted EBITDA to Group loss for the period

€ Thousands For the years 
ended December 31,

2018 2019 2020

Reported segment adjusted EBITDA 15,926 17,262 41,001

Corporate expenses (15,836) (22,949) (39,918)

90 (5,687) 1,083

Share-based payment expenses (5,521) (6,418) (5,658)

Depreciation and amortization (5,175) (6,579) (15,128)

Operating loss (10,606) (18,684) (19,703)

Financial costs, net (1,042) (2,013) (1,394)

Income taxes 310 (158) (281)

Loss for the period (11,338) (20,855) (21,378)
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Pharma segment operating metrics

1 Active and ongoing collaborations as of December 31, respectively.
2 Cumulative diseases under active or completed pharma collaborations.

# of Pharma Collaborations1 # of Diseases Under Partnership2

76

66

as of December 31,
2019

as of December 31,
2020

46

49

as of December 31,
2019

as of December 31,
2020

3

-10

27

• New contract deals and extensions signed in 2020

• Signed 16 new deals covering the pharma service universe, incl. 9 on clinical trial support, 5 on sponsored genetic testing

• Signed 16 extensions of existing contracts


